
With gains in every price range, residential 
sales activity in February totalled 1,836. 
This reflects the best February since 2014.

“Despite the continued COVID-19 re-
strictions, housing activity continues to 
improve. Much of the strong sales activity 
is expected to be driven by exceptionally 
low mortgage rates,” said CREB® chief 
economist Ann-Marie Lurie.

“Confidence is also likely improving as vac-
cine rollouts are underway. Additionally, 
some of the worst fears concerning the 
energy sector are easing with recent gains 
in energy prices.”

New listings also improved in February, 
but the gap between new listings and sales narrowed. This is causing the sales-to-
new-listings ratio to rise to 65 per cent, keeping the months of supply well below three 
months.

Conditions are far tighter in the detached sector of the market, especially for product 
priced below $600,000, where strong sellers’ market conditions are present with less 
than two months of supply.

The market has faced relatively low inventory levels compared to sales for the 
past several months and prices continue to trend up. In February, the residential 
benchmark price rose over the previous month and currently sits four per cent 
above last years’ levels. 

Not intended to solicit properties already listed for sale.

JAN. 2021 FEB. 2021

New Listings 552 572

Sales 184 272

Avg. Price 258,009 252,638

Average Price FEBRUARY 2020 272,642

JAN. 2021 FEB. 2021

New Listings 372 453

Sales 150 260

Avg. Price 302,360 330,424

Average Price FEBRUARY 2020 324,991

JAN. 2021 FEB. 2021

New Listings 1114 1573

Sales 732 1123

Avg. Price 559,499 572,670

Average Price FEBRUARY 2020 526,084

JAN. 2021 FEB. 2021

New Listings 212 250

Sales 141 181

Avg. Price 477,497 521,119

Average Price FEBRUARY 2020 464,719

Stats are comparison of year-to-date condominium/apartment, condominium/townhouse, and single-family average sale prices.
MONTHLY CALGARY HOUSING SUMMARY

DETACHED SEMI-DETACHED ROW APARTMENT

Unhinge the door & trade hanging 
rods for shelves—a deep one for 
the desktop and two shallow ones 
above for storage. Estimated cost: 
One 20-by-24-by-¾-inch and two 
12-by-24-by-¾-inch white melamine 
shelves, metal standards, and shelf 
brackets $95.

TURN A CLOSET INTO A HOME OFFICE

Build up a wimpy entry door casing 
in your foyer with applied moldings 
that create a more substantial first 
impression of your home. Estimated 
cost: Four 6 foot long by 3¾-inch 
wide primed white miterless mold-
ings, about $80.

BULK UP DOOR TRIM

Add floating wall-mount shelves 
in place of a bookcase to free up 
valuable floor real estate. The 
shelves’ hidden hardware gives 
them a sleek, airy look. Estimated 
cost: 3-foot-long wood Chunky 
Wall Shelf, about $34 each.

ADD FLOATING SHELVES
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1/2 pound bacon strips, chopped
1/4 cup chopped onion
1-1/2 pounds Yukon Gold potatoes
(about 5 medium), peeled and cubed
1 can (14-3/4 ounces) cream-style corn
1 can (12 ounces) evaporated milk
1/4 teaspoon salt
1/4 teaspoon pepper

Ingredients:

1. In a large skillet, cook bacon over medium 
heat until crisp, stirring occasionally. Remove 
with a slotted spoon; drain on paper towels. 
Discard drippings, reserving 1-1/2 teaspoons in 
pan. Add onion to drippings; cook and stir over 
medium-high heat until tender.
2. Meanwhile, place potatoes in a large saucepan; 
add water to cover. Bring to a boil over high heat. 
Reduce heat to medium; cook, uncovered, 10-15 
minutes or until tender. Drain, reserving 1 cup 
potato water.
3. Add corn, milk, salt, pepper, potatoes and 
reserved potato water to saucepan; heat 
through. Stir in bacon and onion.

Directions:

Bacon-Potato

www.tasteofhome.com/recipes/bacon-potato-corn-chowder

UNDERSTANDING WHAT YOU SIGN OFF ON
Most purchase agreement contracts will state in legal terms that the final walkthrough 
is done to show buyers what condition the property can be expected to be in upon their 
possession, and as soon as the contract is signed, the property should stay in the same or 
better condition from when the offer was accepted. The terms and language used will be 
different based on local laws, so it is important to consult with your real estate agent to 
determine the exact meaning of the fine print. 
These terms are incredibly important for both parties involved in the transaction. If the 
buyer is interested in adding additional terms, such as those that guarantee repairs will 
be done, then those must be agreed to and incorporated into the contract before both 
parties sign.

RUNNING UNTIL MARCH 31, 2021

BRIDGELAND
ARCTIC ADVENTURES

Head to Bridgeland for an Arctic Adventure! An adventure 
course & scavenger hunt, designed to get you outside, safely 
enjoying winter. The 7.5 km course could take you more than 2 
hours to complete, making this a great weekend destination!

www.familyfuncanada.com/calgary/events

MARCH 4 - MAY 6, 2021

HERITAGE PARK
GHOST TOURS

Hear the stories of ghostly encounters all throughout the Park; 
from one of the oldest buildings in the city to one of the most 
notorious for being haunted. Due to COVID-19, groups will be 

smaller, and social distancing measures are required. For ages 16+
www.familyfuncanada.com/calgary/events

SHOULD YOU MAKE TIME FOR A WALKTHROUGH?
If you are planning to do a walkthrough, this should occur within 24 hours of the closing 
being finalized. Ensuring you do not walk through the home too early and potentially miss 
damage that occurs after you leave. Also, it ensures that anything that was supposed to 
be left behind (based on the contract) is in fact there. It is important that the seller has 
vacated the home and taken all of their personal belongings when you do this. If anything 
has been left behind, it will be your responsibility to deal with it at that point.

MAKING SURE THAT A WALKTHROUGH IS EFFECTIVE
Many buyers think that scheduling a walkthrough will help them get a better idea of the 
condition of the home they are about to purchase. While partially true, going as far as to 
add an inspection provision into the contract before agreeing to buy is not a guarantee 
for a positive outcome. The reason being is that most damage only occurs or is uncovered 
during the moving process. Unless the home is completely empty when the walkthrough is 
done, it is very unlikely you will see all holes in the walls, scratches on the paint, or flooring 
blemishes when you go through.
If the buyer insists on special requests to be done before they take possession, such as 
painting the walls, this must be agreed to and incorporated into the terms of the contract.

WHAT TO DO IF YOU FIND A PROBLEM DURING THE WALKTHROUGH?
On occasion, some issues can arise at the date of the final walkthrough. Legally there is 
usually very little that can be done at this point. However, lawyers sometimes are able to 
find a common bridge between the seller and the buyer.
The majority of the time a seller is a reasonable person and they will acknowledge their 
fault. Since lawyers are experienced at explaining these situations, there is a good chance 
for the problem to be fixed right away. 

Corn Chowder


